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BrightPrice
DealManager

CPQ (configure price quote)

Customer quotation management and simulation tooling with direct
access to SAP contract.and project pricing. Can be customized according to
your sales process and governance structure. For pricing and sales people.

BrightPrice DealManager®

Enables the sales organization to make quotations directly in SAP.
Available in SAP GUI and Web (UI5) user interface. Any time, any place, any device,
no expensive, complex data layer required.

Create new, re-use or update quotation, with governance

— (SOX compliant)
ﬁ Actual price list including customer, material discounts,
profitablitiy analysis and update price list
B Direct insight to history of quotations and orders for
price-quality reference

Average prices, monthly trends, margins

Customer info: orders, deliveries, credit limits

Approvals process embedded into CRM landscape.
Accessible via mobile devices

With DealManager, organizations can:
Have confidence in their data | Rely on best-in-class governance Learn from the best quotations
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"Our pricing team has installed DealManager inside our CRM system to
automate the evaluation of customer deals.

Now, when my sales teams enter their proposal‘details, they can immediately see
whether they are approved, rejected or forwarded for a manual review. It has made us
so much faster and greatly reduced frustration amongst my teams."

Sales Manager, International B2B2€ organization

INTEGRATES WITH BRIGHTPRICE
MANAGER & INSIGHTS

PRICE GUIDANCE
& DEAL EVALUATION

Rules and algorithms can help define Replacing Excel so that list prices, condition

boundaries and target corridors.

CONNECTS TO CRM &
SALES PIPELINE VALUATION

records and analytical insights can be
automatically made available.

TAILORED GOVERNANCE /
APPROVAL SCHEMES
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Authorization schemes and flow can be tailored to
your organization's setup.

No need to build an expensive and complex CPQ
functionality inside CRM. DealManager can be
opened and accessed through CRM.

SPOSEA

the Digital Pricing Company

Contact us for more information at:
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