SPOSEA

the Digital Pricing Company

increasing deal effectiveness & fueling sales and margin improvement

HOW BRIGHTPRICE DEAL MANAGER® ALLOWS THIS COMPANY TO CLOSE MORE DEALS
WHILE MANAGING PROFIT MARGINS IN A TRANSPARENT-MANNER.

THE CUSTOMER

Designs, manufactures and sells
electrical components for
construction, industrial and utility
applications. Headquartered in
the US, with manufacturing
facilities in over 10 countries and
sales offices in many regions, this
company has a history of serving
customers with high quality,
dependable products.
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THE CHALLENGE K*K

Real-time access to quotation and order history for
pricing decisions

Easily access and maintain benchmark prices to avoid
Excel file iterations

Access to statistical data

THE SPOSEA SOLUTION B¥

Harmonization of CPQ process including pricing &
discount execution optimization

Effective management of sales quotes and volume
contracts

Price, discount and margin visibility across the portfolio
of brands, product lines and channels

THE SPOSEA IMPACT @

A standardized quotation process that saves valuable
time and helps winning business

Real-time analytics of quotation and sales order history
resulting in dynamic price offering

Authorization scheme leading to improved governance




